Marketing and Lead Gen

What do | do if | am getting calls but the sellers

are not very motivated?

If a seller states in a message left, or in conversation that a) the reason they are
selling or B) a deadline they have to sell by. Thats usually a true motivated seller.
How many calls are you getting? What post card are you using? Call your outgoing
message and listen to it together. Make sure its working properly. Then watch the
video training how to have a conversation with a live seller. For the unmotivated
sellers, you will typically need to follow up 5 or more times until you have built
enough rapport or the seller's situation has gotten to the point where they are
willing to sell at a discount.
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